REQUEST FOR LEGISLATIVE ACTION

EXECUTIVE OFFICE
MAY 28 2019

Completed by County Counselor’s Office:
Res/@wd No.: 20170

Sponsor(s): Tony Miller
Date: June 3, 2019

SUBJECT

Action Requested
X Resolution
] Ordinance

of Lenexa, _K_S under the terms ﬂi condltlons of Sourcewell (NIPA) Contract No 062117-VPI, an existing
competitively bid contract.

BUDGET
INFORMATION
To be completed
By Requesting
Department and
Finance

Amount authorized by this legislation this fiscal year:

Amount previously authorized this fiscal year:

Total amount authorized after this legislative action:

Amount budgeted for this item * (including transfers):

Source of funding (name of fund) and account code number:

003-3601-58170 Park Fund — Rock Island Rail Corridor Auth — Other Equipment

* If account includes additional funds for other expenses, total budgeted in the account is: $

OTHER FINANCIAL INFORMATION:

$41,876.05

$41,876.05
$41,876.05

$41,876.05

[] No budget impact (no fiscal note required)
[] Term and Supply Contract (funds approved in the annual budget); estimated value and use of contract:
Department: Estimated Use:

Prior Year Budget (if applicable):
Prior Year Actual Amount Spent (if applicable):

PRIOR
LEGISLATION

Prior ordinances and (date):
Prior resolutions and (date):

CONTACT
INFORMATION

RLA drafted by (name, title, & phone): Katie Bartle, Senior Buyer, 816-881-3465

REQUEST
SUMMARY

Parks + Rec requires a mower with an articulating boom mower attachment to mow the steep inclines and edges
of the Rock Island Trail.

Pursuant to Section 1030.4 of the Jackson County Code, the Purchasing Department recommends the purchase
of a Ventrac Mower from Kansas Golf and Turf of Lenexa, KS under the terms and conditions of Sourcewell
(NJPA) Contract 062117-VPI, an existing competitively bid contract.

CLEARANCE

COMPLIANCE

Tax Clearance Completed (Purchasing & Department) N/A
Business License Verified (Purchasing & Department)

L]
X
X Chapter 6 Compliance - Affirmative Action/Prevailing Wage (County Auditor’s Office)
L]

' _MBE Goals
] WBE Goals

No Goals Assigned
[] VBE Goals

ATTACHMENTS

Recommendation Memo from Parks + Rec, Pertinent pages of the Sourcewell (NJPA) Contract 06117-VPI,

REVIEW

Quotation from Kansas Golf and Turf
Date:
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Fiscal Information (to be verified by Budget Office in Finance Department)

JX{ This expenditure was included in the annual budget.

|:| Funds for this were encumbered from the Fund in .

[ There is a balance otherwise unencumbered to the credit of the appropriation to which the expenditure
is chargeable and there is a cash balance otherwise unencumbered in the treasury to the credit of the fund from which
payment is to be made each sufficient to provide for the obligation herein authorized.

(]} Funds sufficient for this expenditure will be/were appropriated by Ordinance #

] Funds sufficient for this appropriation are available from the source indicated below.
Account Number: Account Title: Amount Not to Exceed:
1 This award is made on a need basis and does not obligate Jackson County to pay any specific amount. The availability of

funds for specific purchases will, of necessity, be determined as each using agency places its order.

=] This legislative action does not impact the County financially and does not require Finance/Budget approval.



Fiscal Note:
This expenditure was included in the Annual Budget.

PC#
Date:  May 21, 2019 RES# 20170
Department / Division Character/Description Not to Exceed
003 Park Fund
3601  Rock Island Rail Corridor Auth. 58170 Other Equipment $ 41,877

$ 41,877

R
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JACKSON COUNTY

Parks + Rec.

22807 Woods Chapel Road
Blue Springs, Missouri 64015
www.jacksongov.org

Administration
Historic Sites
Ranger Station
Leisure Services
(816) 503-4800
Fax (816) 795-1234

Kemper Qutdoor
Education Center
(816) 229-8980

Fred Arbanas

Golf Course at
Longview Lake
(816) 761-9445

Blue Springs Marina
(816) 795-1112

Jacomo Marina
(816) 793-8888

Longview Marina
(816) 966-0131

Special Population
Services

(816) 763-5130

MEMORANDUM

TO: Katie Bartle, Senior Buyer
FROM: John Johnson, Superintendent Park Operations
DATE: May 3, 2019

SUBJECT: Ventrac Mower

The Parks + Rec Department is assuming the day-to-day operational support
for the first phase of the Rock Island Trail. The layout and terrain of the trail is
such that Parks recommends purchase of the Ventrac Mower with articulating
boom mower attachment. This will allow for the safe mowing of steep inclines
and edges of the trail that fall off quickly, as the boom arm can be used instead
of an associate attempting to use a weed eater.

Parks purchased a similar model Ventrac two years ago and we have been
pleased with the quality of the machine and the durability of this piece of
equipment. Additionally, the Ventrac has many different attachments that can
be purchased as future budget may allow, to perform additional functions such
as fall leaf removal, small bucket for moving material, and stump grinder.

Parks requests to use a national contract, Sourcewell 062117-VPI to purchase
the Ventrac through a local dealership, Kansas Golf and Turf.

Budget for the Ventrac has been previously approved and is budgeted in line:
003 —3601 - 58170 - $41,876.05
Pleasc advisc if you nced additional information, thank you.

John

Frank White Jr., County Executive



_D W Pricing Quote

Quote #: 31474-19101 Date Quoted: April 12, 2019
Quote Expires: May 30, 2019

Prepared For: Prepared By:
John Johnson KANSAS GOLF AND TURF INC
Jackson County Parks & Recreation 9900 Lackman Rd.
22807 Woods Chapel Rd. Lenexa, KS 66219
Blue Springs, MO 64015

Thank you for the opportunity to quote the following Ventrac product(s) for your review. | have added the
items that we feel would best serve your needs. Please feel free to contact me with any questions.

Sourcewell
QTY Model # Description (NJPA) Total
1 45007 (39.51208) Ventrac Tractor: KN, 45600Z Kubota WG972-GL - 20,357.50 20,357.50
1 70.4111-99 Accessory: Kit, Susp Seat 4500 Factory 450.50 450.50
1 HQ680 (39.55104) Attachment: MOWERS - TOUGH CUT 2,902.75 2,902.75
|HQ, HQ680 Mower, Tough Cut |
| |
1 70.8054 Accessory: SWIVEL WHEEL KIT 527.00 527.00
Kit, Swivel Wheel HQ680
1 70.4067 Accessory: DUAL WHEEL KIT 1,075.25 1,075.25
Kit, Duals Field Trax
1 70.4140 Accessory: DIGITAL SLOPE GAUGE 301.75 301.75
Kit, Slope Indicator
1 MA900 (39.55170) Attachment: MOWERS - BOOM 13,043.25 13,043.25
IMA, MA900 Boom Mower
1 70.4104 Accessory: 12-VOLT SWITCH/CONTROL-FRONT 225.25 225.25
Kit, 12V Front 4500
1 70.4109 Accessory: HYDRAULIC FRONT DUAL VALVE, KIT FOR 357.00 357.00
4500 |
Kit, Dual Front HYD Aux 4500
1 23.0111-7 Kit, Spoal Float Hyd. Valve 91.80 91.80
1 70.4137 Accessory: MID-WEIGHT BAR KIT 221.00 221.00
|Kit, Weight Bar Mid 4500
4 47.0115 Accessory: ADDITIONAL WEIGHTS 80.75 323.00
Weight, Suitcase - 42 LBS w/Box
Subtotal 39,876.05
CHARGES
Setup Charges +500.00
Freight +1,500.00
TOTALUSD $§ 41,876.05
Notes:
Make PO'S directly out to Kansas Golf and Turf and MUST
include both

Ventac's Contract #062117-VPI and Your Sourcewell
#30910




Form C

EXCEPTIONS TO PROPOSAL. TERMS, CONDITIONS,
AND SOLUTIONS REQUEST

Company Name: Venture Products, hie

Any exceptious Lo the terms, conditions, specifications, or proposal forns contained in this RFP wust be nared in
writing and included with the Proposer’s response. The Proposer acknowledges that the exceptions listed may or may
nal be accepred by NJPA ur included in the final conteact, NJPA will make reasonable e fforts t6 accommodate (he
listed exceptions and may clarify rhe exceptions in the appropriate scetion befow.

Term, Condition, or NJ?A
Seelion/page Specification Exception ACCEPTS
.-.'-f‘
’ -:/
Proposer’s Signature: , /-/] e ,{7 Date: 6/2_ [ 7 ]

- 7a g@%

/
NJPA's clarification gn exceptions bsred above: /

eview and Approved: _
YA T

e 7
NIPA Legal Dcpartménr

| |




Contract Award
RFP #062117
FORM D

Formal Oifering of Proposal
(To he completed only by the Proposer)

GROUNDS MAINTENANCE EQUIPMENT, ATTACHMENTS, ACCESSORIES. AND RELATED SERVICES

In compliance with the Request for Proposal (RFP) for GROUNDS MAINTENANCE EQUIPMENT, ATTACHMENTS,
ACCESSORIES, AND RELATED SERVICES, 'the undersigned warrants that the Proposer has examined this RFP and,
being familiar with all of the instructions, terms and conditions, general and technical specifications, sales and service
expectations, and any special terms, agrees to furnish the defined products and related services in full compliance with all
terms and conditions of this RFP, any applicable amendments of this RFP, and all Proposer’s response documentation. The
Proposer further understands that it accepts the full responsibility as the sole source of solutions proposed in this RFP
response and that the Proposer accepts responsibility for any subcontractors used to fulfill this proposal.

Company Name: Venture Products, Inc.__~ Dater _ June 12,2017

Company Address: 500 Venture Dr

City: Orrville State:  OH__ Zip: __ 44667 ___

Contact Person: Ryan Miller__ T};e: __:Goyemmem Contract Specialist

Authorized Signature: ; ] ////’; o - C.Ryan Miller___
P S

O

(Name printed or typed)



FORM E
CONTRACT ACCEPTANCE AND AWARD

{Top portion of this form will be completed by MJPA if the vendor is awarded a contract, The vendor should
compleie the vendor authorized signatures as part of the RFP response.)

NJPA Contracl #:062117-VPI
Proposer’s full legal name: Venlure Producis, inc

Based on NJPA's evalualion of your proposal; you have been awarded @ confract. As an awarded vendor, you
agree to provide the products and services contained in your proposal and to meet all of the terms and
conditions set forth in this RFP, in any amendments to this RFP, and in any exceptions that are accepted by NJPA.

Tne effective date of the Contract will be August 18, 2017 and will expire on August 18, 2021 {no later than the
later of four years from the expiration date of the currentty awarded contract or four years from the date that the
NJPA Chief Procurement Officer awards the Contract). This Contract may be extended for a fiftn year al NJPA's
discretion.

NJPA Authorized Signatures:

ﬁgﬁv SRJ:M _ Jeremy Schwartz
MPa PEf"é‘fe OF COUP WESSMIEACTS [NANME PRIMNTED (TR TYFED}

AND PROCUREME IGNATURE  ~~p~.

. ;,__ -

— S RS

: - — ==

( ﬁ/ Chad Coauette
N3P A EXETUNVE DIRECTOR/CEO SIGNATHRFE {MAME PRINTEG 7R TYPED)
Awarded an August 17,2017 NJPA Coniract # 062117-vP|

Vendor Autharized Signatures:
The Vendor hereby accepts this Contrac! award, including all accepted exceptions and amendments

Venture Products, Inc.
Vendor Name _ .

Authorized Signatory's Tite _Government Contracts Specialist
¥4 A ¢

Fd

i : " C. Ryan Miller

=y o - =
VRN OR ATHORIZEET St A Tyl (04 ME CRIDEL Ok T1DED,

Executed on August 18 2017 NJPA Contract # 062117-vPI




Form F
PROPOSER ASSURANCE OF COMPLIANCE

Proposal Affidavit Signature Page
PROPOSER’S AFFIDAVIT

The undersigned, authorized representative of the entity submitting the foregoing proposal (the “Proposer™), swears that
the following statements are true to the best of his or her knowledge.

I The Proposer is submitting its proposal under its true and correct name, the Proposer has been properly originated
and legally exists in good standing in its state of residence, the Proposer possesses, or will possess before
delivering any products and related services, all applicable licenses necessary for such delivery to NJPA members
agencies. The undersigned affirms that he or she is authorized to act on behalf of, and to legally bind the Proposer
to the terms in this Contract.

2. The Proposer, or any person representing the Proposer, has not directly or indirectly entered into any agreement
or arrangement with any other vendor or supplier, any official or employee of NJPA, or any person, firm, or
corporation under contract with NJPA, in an effort to influence the pricing, terms, or conditions relating to this
RFP in any way that adversely affects the free and open competition for a Contract award under this RFP.

3. The Proposer has examined and understands the terms, conditions, scope, contract opportunity, specifications
request, and other documents in this solicitation and affirms that any and all exceptions have been noted in
writing and have been included with the Proposer’s RFP response.,

4. The Proposer will, if awarded a Contract, provide to NJPA Members the /produets and services in accordance
with the terms, conditions, and scope of this RFP, with the Proposer-offered specifications, and with the other
documents in this solicitation.

5. The Proposer agrees to deliver products and services through valid contracts, purchase orders, or means that are
acceptable to NJPA Members. Unless otherwise agreed to. the Proposer must provide only new and first-quality
products and related services to NJPA Members under an awarded Contract.

6. The Proposer will comply with all applicable provisions of federal, state, and local laws, regulations, rules, and
orders.

7. The Proposer understands that NJPA will reject RFP proposals that are marked “confidential” (or “nonpublic,”
etc.), either substantially or in their entirety. Under Minnesota Statute §13.591, Subd. 4, all proposals are
considered nonpublic data until the evaluation is complete and a Contract is awarded. At that point, proposals
generally become public data. Minnesota Statute $13.37 permits only certain narrowly defined data o be
considered a “trade secret,” and thus nonpublic data under Minnesota’s Data Practices Act.

T =% R

8. The Proposer understands that it is the Proposer’s duty to protect information that itconsiders no%ublic.
and it agrees to defend and indemnify NJPA for reasonable measures that NJPA takes to uphold such a
data designation. b oy

poRLT A TR ¢ :
i

[The rest of this page has been left intentionally blank. vSig'riaMt'lix;é' ﬁzigé-'ﬁeidsw']




By signing below, Proposer is acknowledging that he or she has read, understands, and agrees to comply with the terms
and conditions specified above.

Venture Products, Inc.
Company Name: '

Address: 500 Venture Dr

City/State/Zip: Orrville, OH 44667

Telephone Number:  330-683-0075

E-mail Address: sales@ventrac.com

7z

S

Authorized Signature: (e

Authorized Name (printed); C. Ryan Miller

Title: Government Contract Specialist
Date: June 12, 2017
Notarized
Subscribed and sworn to before me this / /? 4 dayof \J/ )¢ 2017
Notary Public in and for the County of Z(}d Vy)e State of 6'/-)/ O
13 / )
My commission expires:  ““/ue, / g Zo/9
4 =
Sigﬂal‘ure: ‘-..— PER L /( /{-l. ol -f;'/"'—'”

7

3\  CONNIEL REYNOLDS
Z 7\ NOTARY PUBLIC, STATE OF OHIQ
- WAYNE COUNTY

My Comm. Expires May 18, 2019

40



Form P

PROPOSER QUESTIONNAIRE
Payment Terms, Warranty, Products and Services, Pricing and Delivery, and Industry-Specific Questions

Proposer Name: VENTURE PRODUCTS, INC

Questionnaire completed by: RYAN MILLER

Payment Terms and Financing Options

D

2)

3)

4)

What are your payment terms (e.g., net 10, net 30)?
Standard - Net 30

Do you provide leasing or financing options, especially those options that schools and governmental entities may
need to use in order to make certain acquisitions?

[n an etfort to provide the greatest discount to all contract customers VPI does not subsidize tinancing for contract
purchases. We do utilize a company for municipal leasing and educational financing with the product sold at
contracted pricing and financing costs being additional charges included in the invoice. Examples have included $1
buyout, % based buyouts’ and biennial leasing with dealer cooperation

Briefly describe your proposed order process. Please include enough detail to support your ability to report quarterly
sales to NJPA. For example, indicate whether your dealer network is included in your response and whether each
dealer (or some other entity) will process the NJPA Members’ purchase orders.

VPI will utilize two separate ordering processes with only one being utilized in any given situation. The first option
is the most common, allowing for dealers to work directly with their customers while the second will accommodate
those NJPA members who contact VPI directly without having selected a local dealer

1} Dealer receives the PO directly
a. PO reterencing NJPA Contract is issued to and given to the dealer
b Dealer fills the order using dealer inventory (ordering product not on hand through regular ordering
procedures)
Dealer invoices customer
Dealer submits request, including all relevant and necessary paperwork, to VPI for contract sale subsidy
VPI pays out dealer’s contract sale subsidy
- VPl tracks and logs these submissions for reporting purposes
2) VPl receives the PO directly
a. PO referencing NJPA Contract is issued to and given to VPL
b VPI selects the best dealer for the delivery and service of the order (if customer has nol requested a
specific dealer)
Order is filled through selected dealer
VPl invoices customer
VPl tracks and logs the sale for reporting purposes

-0 oo

o A o

Do you accept the P-card procurement and payment process? If so, is there any additional cost to NJPA Members
for using this process?

VPl has P-card services available to GSA customers We are currently exploring the expansion of those services Lo
other contract customers. VP1 will have P-card capabilities available to NJPA customers in the event of an award
with tees, it any. not to exceed 2%




Warranty

5)

6)

Describe in detail your manufacturer warranty program, including conditions and requirements to qualify, claims
procedure, and overall structure. You may include in your response a copy of your warranties, but at a minimum
please also answer the following questions.

NJPA customers receive our 2-yr commercial warranty. This warranty is not limited by hours or usiye. We
currently have all domestic regions covered by our dealership network. VPI also has dealership representation
throughout most of Canada. Ventrac dealers are trained on warranty coverage and generally determine and make

warranty repairs without factory interaction. Proof of purchase may be required and all warranty work must be
completed by an authorized Ventrac dealer.

Warranty claims are submitted to Ventrac by the dealer through our dealer website. Claims are reviewed daily and
are normally processed within 48hrs. Our dealers are reimbursed for warranty mileage and (ravel.

[ support of our 100% customer satisfaction objective we continually strive to find new and better ways to support
our product and meet the needs of our customers. Often, we go above the call of duty and beyond our warranty
policy to do what is right in supposting our product and taking care of our customers. Are motto 1§ “do what is right
by the customer and treal others the way we would want to be treated™

With this motto in mind we do not have an official return or exchange program. We invest in our dealers and
customers up front in an effort to provide each individual customer with the exact product they need for their
intended purposes. Many of our sales involve the potential customer receiving real life seat time. on site where they
will be using the equipment. In the event that the equipment package is not performing as expected VPI's service
department and the local dealer will work with the customer until the issue is resolved.

See Service folder for customer warranty, dealer warranty and dealer locations

Describe any service contract options for the items included in your proposal.
None at this time

Pricing, Delivery, Audits, and Administrative Fee

7)

8)

9)

Provide a general narrative description of the equipment/products and related services you are offering in your
proposal.

The Ventrac product line offers multiple power unit options with over 30 different attachments. This combination
gives you a small power pack designed for maximum performance and versalility for many different market places.
We offer a variety of mowing solutions, a one pass snow management system and multiple task specific
attachments all utilizing one power unit that effectively minimizes maintenance and service costs.

Further into it desned can be found on Form A, in Products amd Pricing tolder or by visiting hitps://www. venurac.comvproducts

Describe your pricing model (e.g., line-item discounts or product-category discounts). Provide detailed pricing data
(including standard or list pricing and the NJPA discounted price) on all of the items that you want NJPA to
consider as part of your RFP response. Provide a SKU for each item in your proposal. (Keep in mind that
reasonable price and product adjustments can be made during the term of an awarded Contract. See the body of the
RFP and the Price and Product Change Request Form for more detail.)

Flat discount oft MSRP pricelist with anticipated annual updates to retlect changes made to MSRP
See included pricelist - 2017 _NJPA_ALL Ventrac

Please quantify the discount range presented in this response. For example, indicate that the pricing in your response
represents is a 50% percent discount from the MSRP or your published list.




15% off MSRP
10) The pricing offered in this proposal is

a. the same as the Proposer typically offers to an individual municipality, university, or school
district.

b. the same as the Proposer typically offers to GPOs, cooperative procurement organizations,
or state purchasing departments.

X c. better than the Proposer typically offers to GPOs, cooperative procurement organizations,
or state purchasing departments.

d. ullier than what the Proposer typically offers (please describe).
11) Describe any quantity or volume discounts or rebate programs that you offer.

The nature of our products do not lend themselves to large volume single purchases, therefore we have maximized
the discount we are offering in order for every customer to benefit the greatest. This results in no additional
discounts for the occasional high-volume, single-order customer.

12) Propose a method of facilitating “sourced” products or related services, which may be referred to as “open market”
items or “nonstandard options”. For example, you may supply such items “at cost” or “at cost plus a percentage,” or
you may supply a quote for each such request.

The nature of our products and the fact we are the manufacturer minimizes the need to source other materials. If the
dealer is including aftermarket accessories in their proposal, pricing will be provided on a case by case basis. If the
product is VPI manufactured but is ‘open-market’ as it has not been added to the contract yet, it will be clearly
labeled as "open-market” and will be priced at [5% off MSRP, as if it was contracted.

13) Identify any total cost of acquisition costs that are NOT included in the pricing submitted with your response. This
cost includes all additional charges that are not directly identified as freight or shipping charges. For example, list
costs for items like installation, set up, mandatory training, or initial inspection. Identify any parties that unposc
such costs and their relationship to the Proposer.

[nstallation, delivery and set-up charges are the only additional fees allowed by VPL Installation is limited to the
optional all-season cabs. Full cab installation is listed in our contract pricelists at $375 to be included at the dealers’
discretion.  Set-up and Delivery fees are also charged at the discretion of the dealer and discouraged for local
deliveries. All additional fees are charged by or on behalf of our delivering dealers and when invoicing is
completed by VPI those fees are passed on to the dealer dollar for dollar. Fees deemed excessive by VPT will be
corrected at the dealer’s expense.

14) If delivery or shipping is an additional cost to the NJPA Member, describe in detail the complete shipping and
delivery program.

As a manufacturer that utilizes a dealership network for the sales and service of our equipment, the transportation of
our equipment to the customer consists of 2 legs. The first is from VPI to the dealer, the second is dealer to
customer. The fust leg is completed by freight companies, generally contracied by VPI or the dealer receiving
delivery. Between the first and second leg is the staging of the equipment by the dealer. The second leg is
completed by the dealership. This is generally straightforward but may oceasionally mvolve some creativity

15) Specifically describe those shipping and delivery programs for Alaska, Hawaii, Canada, or any offshore delivery.

The second leg, dealer to customer. remains the same with much of the creativity” mentioned in the previous
answer nvolving these locations  The first leg still involves freight companies, however, in these sales we utilize
companies rhat specialize in particular lanes and each scenario is quoted individually,

16) Describe any unique distribution and/or delivery methods or options offered in your proposal.

Standard delivery consists of dealers staging equipment prior to deliy ery allowing for in-the-seat training upon
delivery




Current contract pricing (MJPA. included upon award) is available through our Prospective Booklet. This insures
our dealers have access to and are accountable for presenting accurate pricing to customers purchasing through any
of the contracts available.

PO’s received directly by VPL will be entered into an internal contract log kept on a quarterly basis tracking every
contract related PO.

PO’s issued to a dealer are submitted by the dealer to VPI through an online system for a rebate to offset selling at
the conltracted price. Failure to promptly report can result is a reduction of the rebate. This program is and has been
a key component for VPI to maintain consistently accurate reports. Sales are reported and fees paid based on the
dale VPI receives the PO so there is no risk of fees being lost on PO’s issued to the dealer on the last few days of a
quarter.

18) Identify a proposed administrative fee that you will pay to NJPA for facilitating, managing, and promoting the
NJPA Contract in the event that you are awarded a Contract. This fee is typically calculated as a percentage of
Vendor's sales under the Contract or as a per-unit fee; it is not a line-item addition to the Member’s cost of goods.
(See RFP Section 6.29 and following for details.)

Proposed adininistration fee is 2% of equipment sold through NJPA.

Industrv-Specific Questions

19) Describe the top three market differentiators of your products/services relative to this RFP category.

Versatility- We offer one of the most robust and dependable mower decks available in the market, which
most of our customers purchase, but we go far beyond this. We offer attachments that quickly change
providing professionals the ability to do more tasks well with one machines. Grounds Maintenance
Professionals can aerate, grind stumps, move mulch, remove leave, clear snow and more all with one
Ventrac.

Slope Mowing- Ventrac is best in the industry in offering equipment that can safely operate on 30° slopes
where other equipment can’t go. Many Zero Tum mowers are rated for 12° slopes MAX rating, and a
traditional compact tractor maxes out at a 20° rating. Veuntrac's unique design offers more stability than
any other tractor in our class.

Articulating and Oscillating Frame- Ventrac is designed with an industry leading frame design that
teatures a center pivot allowing the tractor to articulate and oscillate This design allows the tractor to
maneuver with a much tighter turning radius and virtually eliminates and ground/turf damage that would
be caused by a traditional compact tractor.

20) Within the RFP category there is the poteutial to be several different sub-categories of solutions. Identify
the sub-category title(s) that would best describe your products, equipment and supplies.

Compact Utility Tractor Sidewalk Snow Removal, Slope Mowing, Ride-on Mower. Golf Course Equipment,
Athletic Field Maintenance

P 7
Signature: i Q ”/ Date: é}/l 2-/!7




